
 
 

 

 

 

 

            Fourteen of China’s second-tier cities account for 8% of China’s population but 53% of its 
total imports – which is why the untapped markets of China’s emerging cities provide some of the 

most exciting and lucrative opportunities for U.S. exporters.  
 

CChhiinnaa’’ss  RReeaall  EEccoonnoommiicc  EEnnggiinnee……..  
 

China’s unprecedented growth and the opportunities it presents are no longer a secret to anyone in the business 
world. While megacities such as Beijing and Shanghai have long captured much of the spotlight, it is behind the 
scenes in second-tier cities where one can witness the real source of China’s economic growth. Unlike what one 
might expect, the majority of China’s imports are not ending up in Shanghai, Beijing, or Guangzhou.  Rather, a 
select group of fourteen second-tier cities1 account for an 
astonishing 53% of China’s total imports, almost double 
the amount of the three megacities combined. 
 
Local entrepreneurs in these emerging cities are not the 
only ones reaping the benefits. These cities have become 
importing havens and present lucrative opportunities, 
especially for US companies. Perhaps the critical 
question for American firms is not whether there is a 
second-tier city market, but which region is best for a 
particular industry or product. 

 
 

WWuuhhaann——  RReeggiioonnaall  HHuubb  iinn  tthhee  HHeeaarrtt  ooff  CChhiinnaa  
   
Located at the crossroads of the Han and Yangtze rivers, Wuhan serves as the capital of Hubei province. 
Virtually equidistant from Guangzhou and Beijing, Wuhan is 
widely considered to be one of the most important industrial, 
financial, commercial and educational hubs central China.  
 
Wuhan’s main imports from the United States include 
machinery and electric products, medical instruments, and 
agricultural products. Industry in Wuhan centers on optic-
electronic information, automobile and steel manufacturing, 
pharmaceuticals and biological engineering. 

 
 
 

 
 
 

                                                 
1 Harbin, Dalian, Qingdao, Tianjin, Xian, Wuhan, Hangzhou, Ningbo, Nanjing, Chongqing, Kunming, Zhuhai, Shenzhen, 
and Xiamen 

China’s Emerging Markets:  
 

Wuhan
 

 

 

WWuuhhaann  EEccoonnoommiicc  IInnddiiccaattoorrss  
CCiittyy  PPooppuullaattiioonn::  88..33  MMiilllliioonn  

PPrroovviinncciiaall  GGDDPP::  UUSSDD  7788..2288  BBiilllliioonn  

AAnnnnuuaall  AAvvgg..  PPeerr  CCaappiittaa  GGDDPP::  UUSSDD  44,,554411  

IImmppoorrtt  VVaalluuee::  UUSSDD  33..9922  BBiilllliioonn  

IImmppoorrttss  ffrroomm  UUSS::  UUSSDD  228844  MMiilllliioonn  

Destination of Global Exports into China
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WWuuhhaann’’ss  ttoopp  iimmppoorrttss  ffoorr  ffoorreeiiggnn  ggooooddss::2 
 

EElleeccttrroonniicc  CCoommppoonneennttss 
Wuhan’s imports of electronic components 
have grown steadily over the last six years. 
In 2006, the city purchased over USD $73 
million worth of electronic components 
from abroad.  
  
IInntteeggrraatteedd  CCiirrccuuiittss 
While Wuhan’s imports of integrated 
circuits have fluctuated in recent years, the 
city’s imports nearly doubled in 2005-2006 
to reach over USD $110 million.  
  
MMaacchhiinnee  TToooollss    
Wuhan’s demand for machine tools grew 
dramatically from 2000-2005 but seem to 
have leveled off since. In 2006 the city 
imported over USD $106 million worth of 
machine tools, nearly twenty times the 
amount it purchased in 2000. 
  
SSeeccuurriittyy  
Imports of security goods in Wuhan have 
shown strong growth over the last six years. 
In 2006, the city purchased over USD $13 
million dollars worth of foreign security 
goods. 
  
MMeeddiiccaall  DDeevviicceess  
Wuhan’s imports of medical devices have 
grown steadily since 2000. Last year the city 
purchased over USD $25 million worth of foreign medical devices. 

 
WWhhyy  cchhoooossee  tthhee  FFoorreeiiggnn  CCoommmmeerrcciiaall  SSeerrvviiccee??  

FCS offers you the access you need to grow your business in China at an affordable rate. By partnering with 
FCS, the U.S. Embassy’s contacts and expertise are put to work for your business. Knowledgeable Commercial 
Service specialists and International Partner Network (IPN) representatives can help you contact and set up 
appointments with Chinese organizations across China. With access to a broad cross-section of contacts 
including potential agents and distributors, major end-users and key government officials, you will be sure to 
meet the right people at the right levels to expand your business.  
 

FFoorr  ffuurrtthheerr  iinnffoorrmmaattiioonn::    
Please visit http://www.buyusa.gov/china/en/ or contact Beijing.Office.Box@mail.doc.gov 
All statistical data proudly provided by China Custom Info.  Want to know more?  For reliable, 
customized and affordable data on the China market, checkout their website: 
www.chinacustominfo.com 

                                                 
2 Note: 2001 & 2003 data is not reflected in graphs 
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